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® Shree Cement: We maintain our REDUCE rating on Shree Cement, with a
revised SOTP target price of INR 24,000/share, owing to its expensive
valuation. Cement volume grew 10% YoY in Q2FY24 and its unit EBITDA
expanded INR 25/MT QoQ to INR 1024/MT. Margin expanded INR 340/MT
on a sharp fall in fuel costs (INR 0.8/mnCal and green power consumption
share increased to 59% vs 51% YoY). We estimate its blended unit EBITDA
will expand INR 165/MT in FY24E on fuel cost reduction, rising share of green
power, and brand premiumization. Ongoing expansions will increase its
capacity to 72mn MT by FY26, vs 46mn MT at FY23 end.

®*  Cummins: Cummins India Ltd (CIL) recorded weak revenue of INR 19bn (-
3%/14% YoY/QoQ, a miss of 4.6%). This was driven mainly by normalisation
of advance pre-buy for CPCB 2 gensets in anticipation of CPCB 4+
implementation which got pushed out to Jul-24. Consequently, the power-gen
segment contributed INR 4.9bn (-28%/-44% YoY/QoQ). CIL witnessed a
demand drop of 60% in LHP segment, a 70% drop in MHP segment and 2%
in HHP segment i.e.500KVa+ products. This skewness of mix towards better-
margin HHP power gen, along with lower commodity inflation and retention
of prices, contributed towards better gross margin at 36.7% (+488bps/+418bps
YoY/QoQ). CIL expects to maintain this at 32-34% level for the near future (2-
3 years) before moving to 35%. Industrial segment was robust, contributing
INR 3bn (+20%/+27%), mainly on account of strong deliveries in sub-segments
such as construction, railways and defence. The export market is still weak
contributing INR 5bn (-5%/2%). EU and Americas demand is weak, dropping
50%, while APAC and ME dropped 5-10%. CIL expects export market to
worsen before bottoming out in the coming quarters. CIL, however, has
multiple tailwinds, namely, stringent emission norms, capex cycle recovery,
adoption of alternative fuels with lower carbon footprint, revival in
industrials, and support for manufacturing policies. We maintain BUY, with
an unchanged SOTP of INR 2,082 (35x Sep-25 EPS).

= Prestige Estates: Prestige Estates (PEPL) registered the highest-ever presales
in any quarter by value and volume at INR 71bn (+102%/+81% YoY/QoQ) and
6.8msf (+50%/+79% YoY/QoQ) resp. This was mainly on the back of robust
presales in Prestige Park Grove in Bengaluru, which clocked INR 46bn. The
average price realisation was also the highest ever at INR 10,369psf
(+34%/+1% YoY/QoQ). The total launches during the quarter were at 13.1msf.
Prestige City in Hyderabad will be launched on 9th Nov’23, which will have
a saleable area of 10msf and GDV of INR 70bn. Presales from Mumbai were
INR 4bn, contributing 5%. For FY24, it expects to achieve annual presales of
around INR 200bn. It expects to achieve this on the back of a strong launch
pipeline with a GDV of around INR 494bn. Prestige Ocean Towers (60%
economic interest) and Prestige Nautilus in MMR will be launched in H2FY24
with a total GDV potential of INR 90bn. It will launch its first project in NCR,
Prestige Bougainvillea Gardens in H2FY24 with a saleable area of 3.1msf. We
maintain BUY, with an increased SOTP-based TP of INR 908/sh, to factor in
better-than-expected realisation/presales and improving visibility on office
assets with the financial closure of the BKC project.
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Apollo Tyres: Apollo Tyres’ consolidated earnings at INR 4.8 bn beat our
estimate of INR 4.4bn, led by better-than-expected performance both in India
and Europe. In India, both OEM and replacement demand outlook continues
to be healthy. Further, management believes weak tyre demand in Europe has
bottomed out and expects the same to recover in H2. While input costs are
expected to inch up in Q2, we expect Apollo’s margins to sustain above their
target of 15% level, aided by: (1) focus on premiumization and profitable
growth both in India and Europe; (2) pricing discipline in India; and (3)
gradual ramp-up in utilization levels. Management has reiterated that it
would not need incremental capacity for at least a couple of years and its
strong cash generation would be utilized to pare down debt. This would help
boost RoCE, which, if annualized for H1, stands at 16%+, above its target of
15%. On the back of a strong performance in H1, we have raised our FY24-25
estimates by 16%/5%. Maintain ADD with a revised TP of INR433/sh (from
INR 415 earlier) —valued at 12x Sep25 earnings.

Alkyl Amines: We maintain SELL on Alkyl Amines (AACL) with a price
target of INR 1,921 (WACC 12%, terminal growth 5%). Demand headwinds
and competition from Chinese manufacturers could result in a correction in
per kg margins. The stock is currently trading at ~48x FY25E EPS. We believe
that the current valuation already factors in positives from potential volume
growth, after doubling of the acetonitrile plant capacity and ~40% additional
capacities of the aliphatic amines plant. EBITDA/APAT were 26/33% below
our estimates, owing to a 6% lower-than-expected revenue, higher-than-
expected other expenses, offset by lower-than-anticipated raw material cost.

Prince Pipes and Fittings: We maintain our ADD rating on Prince Pipes, with
an unchanged target price of INR 745/sh (30x its Sep-25E EPS). In Q2FY24,
Prince reported sub-par volume growth of 8% YoY in a strong demand
environment (peers delivered 20%+ growth). Management is hopeful of
arresting its market share loss from Q3 onwards, after benefiting from various
corrective actions it has taken so far. The share of high-value fittings in the
sales mix stabilised in Q2FY24. This drove up the EBITDA margin back to
14%. Prince is setting up a greenfield pipe plant in Bihar (~40K MT expected
in FY25, Capex INR 1.5bn), which will expand its plumbing capacity by 11%.
In bathware, Prince targets INR 80mn revenue in Q3. It expects an EBITDA
loss of INR 150-200mn in FY24 and an EBITDA break-even in the next two
years.

HG Infra: HG Infra (HG) reported a muted quarter, missing our estimates on
all fronts by 11.1/12.1/26.4%. The OB as of Sep23 stood at INR 106.8bn (~2.6x
FY23 revenue). Its FY24 revenue guidance stands at INR 50-54bn (~20% YoY)
with an EBITDA margin of ~16%. On the order inflow front, it slashed its
guidance further from INR 70-80bn to INR 50-60bn, given a truncated
ordering period owing to elections and weaker-than-expected NHAI
ordering. Equity infusion guidance for H2FY24/FY25/26 stands at INR
4/2.7/1.6bn. The standalone gross/net debt, as of Sep’23, reduced marginally
to INR 6/4.8bn vs. INR 6.7/5.5bn, as of Jun’23 as execution remained muted.
The company expects to receive monetisation proceeds from three out of four
HAM projects by Nov-23 and from the fourth asset by FY24-end. Given robust
OB, likely pick-up in project execution and healthy balance sheet , we
maintain BUY on HG, with an unchanged TP of INR 1,252 (15x Sep-25E EPS).

Dilip Buildcon: Dilip Buildcon (DBL) reported an EBITDA margin of 12.1%
(+54/-74bps YoY/QoQ) in Q2FY24, vs. our estimate of 12.6%, on account of
higher input and raw material prices. In HoFY24, the company won projects
worth INR 26.4bn (i.e. ~27% FY24 OI guidance of INR 100-120bn), taking the
Sep’23 OB to INR 239.9bn (~2.4x FY23 revenue). The standalone net debt stood
at INR 20.7bn, with net D/E at 0.43x. Out of INR 22.6bn total equity
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requirement in all 18 HAM, INR 10.7bn has been invested until Sep’23. It
expects to infuse another INR 4.5/4.3/2.7/0.4bn in H2FY24/FY25/26/27. 1t is
planning to float own InvIT with Alpha Alternatives as a strategic partner and
expects INR 20/40bn in cash/InvIT units by FY25-end. It reduced its FY24
revenue guidance to 6-8% YoY growth, with an EBITDA margin of 12-14%.
Given lower interest cost on lower debt, we recalibrate our FY24/25/26 EPS
higher and maintain ADD with an increased SOTP-based TP of INR 367/sh
(10x Sep-25E EPS, 0.8x P/BV HAM equity investment).

® Teamlease Services: Teamlease reported revenue growth of 4.7% QoQ
(slightly better vs estimate) but the highlight of the quarter was the
improvement in margins. The EBITDA margin expansion was led by
improvement in PAPM, decline in core employee cost, stability in DA, and
profitability in HR services (ed-tech). The general staffing volume growth was
strong, led by festive demand and traction in retail, BFSI, industrial and
consumer verticals. The degree apprenticeship (DA) headcount (ex of NEEM
program) registered growth and the complete exit of the remaining ~10K
NEEM headcount will be complete in Q4. Specialised staffing growth was
impacted by the slowdown in IT sector hiring and the recovery in IT staffing
will be protracted. The growth will be led by (1) continued volume growth in
general staffing, (2) new logo additions, (3) recovery in DA volume growth,
and (4) stable specialised staffing, led by strong GCCs. The EBITDA margin
is expected to improve gradually, led by improving PAPM, reasonable wage
inflation for general staffing, stable core cost structure, and change in business
mix. We keep our EPS estimates unchanged for FY25/26E and maintain our
ADD rating with a TP of INR 2,900, based on 25x Dec-25E EPS. The stock is
trading at a P/E of 26/20x FY25/26E.
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Healthy volume and margin; expensive valuation

We maintain our REDUCE rating on Shree Cement, with a revised SOTP target
price of INR 24,000/share, owing to its expensive valuation. Cement volume
grew 10% YoY in Q2FY24 and its unit EBITDA expanded INR 25/MT QoQ to
INR 1024/MT. Margin expanded INR 340/MT on a sharp fall in fuel costs (INR
0.8/mnCal and green power consumption share increased to 59% vs 51% YoY).
We estimate its blended unit EBITDA will expand INR 165/MT in FY24E on
fuel cost reduction, rising share of green power, and brand premiumization.
Ongoing expansions will increase its capacity to 72mn MT by FY26, vs 46mn
MT at FY23 end.

" Q2FY24 performance: Shree’s EBITDA came in line with our/consensus
estimates. Cement volumes grew 10% YoY owing to strong demand. Blended
reported unit EBITDA inched up INR 20/MT QoQ to INR 1062/MT. NSR (ex-
power) improved 2% QoQ on price increases across markets. Unit opex also
rose 2% QoQ on high other expenses and raw material costs. The impact is
moderated by lower energy costs (fuel prices down INR 165/MT QoQ and
green power share increased by 300bps QoQ to 59%) and 3% lower freight
costs. Thus, unit EBITDA (ex-power) increased by ~INR 26/MT to
INR 1024/MT. The merchant power segment delivered revenue/EBITDA of
INR 3.4/0.3bn in Q2FY24.

®  Con call updates and outlook: Shree guided ~12% volume growth for FY24E.
It expects fuel cost to cool off to INR 1.9/mn Cal for the next two quarters (vs
INR 2.04 in Q2). It is targeting to expand the share of its premium cement sales
to 12/15% by FY24/FY25 end (vs 7% in FY23). Current cement prices are ~3%
higher vs Q2FY24 and should aid margin uptick. Its Nawalgarh (Rajasthan)
IU 3.5mn MT is expected by Q4FY24 end; Guntur, AP IU by early Q1FY25.
The work on the recently announced 7.2/12mn MT clinker/cement capacity by
Mar’25 across Rajasthan, Uttar Pradesh and Karnataka (Capex of INR 70bn)
is on track. It also announced a 3.4mn MT brownfield SGU in Chhattisgarh
(by Sep-25, Capex INR 5.5bn). The board also approved the merger of two of
its Indian subsidiaries (Shree Cement East Pvt. Ltd. and Shree Cement North
Pvt. Ltd). We have raised our Capex estimates for FY24/FY25E to INR 45/49bn
(to factor in new expansions). We have marginally increased our EBITDA
estimates by 1/4/3% for FY24/25/26E respectively. Our SOTP-based TP of
INR 24,000/sh values its standalone cement business at 16.5x Sep-25E EBITDA
and the UAE business at 1x BV.

Quarterly/annual financial summary (standalone)

:;ENII\:;) FYQZi FYng l(/f;})/ FY%i Q(‘(’)/?) FY22 FY23| FY24E FY25E FY26E
Sales Vol (mn MT) 82 75 99 89 (81) 277 318 363 410 451
NSR (INR/MT) 5399 5071 65 5432 (06) 5089 5292| 5345 5371 5425
EBITDA (INR/MT) 1,062 701 513 1,046 15 1315 925/ 1,089 1,125 1,161
Net Sales 4425 3781 170 4843  (8.6) 14116 16837| 193.87 220.16 244.60
EBITDA 870 523 663 933 (67) 3648 2942| 3949 4610 5237
APAT 491 190 1591 581 (155) 2272 1174| 1748 1901 17.39
AEPS (INR) 1410 525 1684 1611 (124) 6297 3253| 4846 5269 4820
EV/EBITDA (x) 241 298| 225 193 181
EV/MT (INR bn) 190 189 168 158 135
P/E () 417 808 542 499 545
ROE (%) 140 66| 92 93 80
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52 Week high / low INR 27,299/21,410

STOCK PERFORMANCE (%)
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SHAREHOLDING PATTERN (%)

Jun-23 Sep-23

Source: Company, HSIE Research, EBITDA (INR/MT) is blended and includes merchant power
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FIs & Local MFs 12.00 12.56
FPIs 12.62 12.21
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Source : BSE
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Rajesh Ravi
rajesh.ravi@hdfcsec.com
+91-22-6171-7352

Keshav Lahoti
keshav.lahoti@hdfcsec.com
+91-22-6171-7353

Page | 4



HSIE Results Daily

Cummins

Margin outperformance aids beat

Cummins India Ltd (CIL) recorded weak revenue of INR 19bn (-3%/14% YoY/QoQ,
a miss of 4.6%). This was driven mainly by normalisation of advance pre-buy for
CPCB 2 gensets in anticipation of CPCB 4+ implementation which got pushed out
to Jul-24. Consequently, the power-gen segment contributed INR 4.9bn (-28%/-44%
YoY/QoQ). CIL witnessed a demand drop of 60% in LHP segment, a 70% drop in
MHP segment and 2% in HHP segment i.e.500KVa+ products. This skewness of mix
towards better-margin HHP power gen, along with lower commodity inflation and
retention of prices, contributed towards better gross margin at 36.7%
(+488bps/+418bps YoY/QoQ). CIL expects to maintain this at 32-34% level for the
near future (2-3 years) before moving to 35%. Industrial segment was robust,
contributing INR 3bn (+20%/+27%), mainly on account of strong deliveries in sub-
segments such as construction, railways and defence. The export market is still
weak contributing INR 5bn (-5%/2%). EU and Americas demand is weak, dropping
50%, while APAC and ME dropped 5-10%. CIL expects export market to worsen
before bottoming out in the coming quarters. CIL, however, has multiple tailwinds,
namely, stringent emission norms, capex cycle recovery, adoption of alternative
fuels with lower carbon footprint, revival in industrials, and support for
manufacturing policies. We maintain BUY, with an unchanged SOTP of INR 2,082
(35x Sep-25 EPS).

®  Q2FY24 financial highlights: Revenue: INR 19bn (-3%/-14% YoY/QoQ, a miss of
4.6%). Domestic sales: INR 18.7bn (+35%/+12% YoY/QoQ) and export sales of INR
5bn (-5%/+2% YoY/QoQ). EBITDA: INR 3.4bn (+17%/+1% YoY/QoQ, 8% beat) on
account of higher gross margin. Gross margin: 36.7% (+488bps/+418bps
Q1FY23/Q4FY23) on account of lower material cost and favourable product mix.
Consequently, the EBITDA margin was 17.8% (+294/+240bps YoY/QoQ) vs est. of
15.8%. Other income: INR 1.3bn (+55%/+13% YoY/QoQ. APAT: INR 33.3bn
(+30%/+4% YoY/QoQ, a 13% beat).

®  Weak performance in power gen on pre-buy normalisation: Within domestic
business, power gen segment contributed INR 4.9bn (-28%/-44% YoY/QoQ). This
weak performance was on account of normalization of pre-buy of CPCB2+ power
gen as CPCB4+ products implementation has been pushed to Jun'24. CIL expects
to witness stable demand for the power gen business for the rest of the year as
pre-buy has normalized now. Around 30% plus of sales have come from CPCB 4+
product, demand for which continues to be strong in NCR and other bigger cities.
CIL aspires to grow power gen business at a CAGR of 13% for next few years with
industry expected to grow at 7-8%.

®  Multiple growth levers: CIL saw strong growth in its industrial segment, which
contributed INR 3bn (+20%/+27% YoY/QoQ). The growth came mainly from
construction industry, which bounced back in Q2FY24 (acceleration in road
construction to meet target of 12,000km; 4,000km completed). There were lumpy
deliveries also in this segment with delivery of Power-car and Diesel Tower Car
(DETC) in railways sub-segment, compressor business growing on back of deficit
monsoon this year and good growth in the defense segment. Mining segment was
subdued, however, with coal deficit in the country, many tenders are coming up.
Datacenters is growing at 25% plus CAGR and is one of the top ten market
segments for CIL and is expected to remain so for at least three-four years.

Standalone financial summary

(INR in mn) Q2FY24 Q2FY23 YoY (%) Q1FY24 QoQ (%) FY23| FY24E FY25E FY26E
Net Revenues 18,997 19,513 (2.6) 22,087 (14.0) 77,444| 86,488 98,745 113,584
EBITDA 3,386 2,905 16.5 3,406 (0.6) 12,426| 14,292 17,812 21,381
APAT 3,285 2,524 30.2 3,157 4.1 11,405 12,917 15,526 18,178
Diluted

EPS(INR) 11.9 9.1 30.2 114 4.1 41.1 46.6 56.0 65.6
P/E (x) 429 379 31.5 26.9
EV/EBITDA (x) 37.7 325 25.6 20.8
ROE (%) 223 224 23.0 22.8
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SHAREHOLDING PATTERN (%)

Jun-23 Sep-23

Promoters 51.00 51.00
FIs & Local MFs 23.97 22.18
FPIs 14.37 16.46
Public & Others 10.66 10.36
Pledged Shares - -
Source: BSE
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Prestige Estates

Setting growth targets higher

Prestige Estates (PEPL) registered the highest-ever presales in any quarter by
value and volume at INR 71bn (+102%/+81% YoY/Qo0Q) and 6.8msf (+50%/+79%
YoY/QoQ) resp. This was mainly on the back of robust presales in Prestige Park
Grove in Bengaluru, which clocked INR 46bn. The average price realisation was
also the highest ever at INR 10,369psf (+34%/+1% YoY/Qo0Q). The total launches
during the quarter were at 13.1msf. Prestige City in Hyderabad will be launched
on 9t Nov’23, which will have a saleable area of 10msf and GDV of INR 70bn.
Presales from Mumbai were INR 4bn, contributing 5%. For FY24, it expects to
achieve annual presales of around INR 200bn. It expects to achieve this on the
back of a strong launch pipeline with a GDV of around INR 494bn. Prestige
Ocean Towers (60% economic interest) and Prestige Nautilus in MMR will be
launched in H2FY24 with a total GDV potential of INR 90bn. It will launch its
first project in NCR, Prestige Bougainvillea Gardens in H2FY24 with a saleable
area of 3.1msf. We maintain BUY, with an increased SOTP-based TP of INR
908/sh, to factor in better-than-expected realisation/presales and improving
visibility on office assets with the financial closure of the BKC project.

®  Q2FY24 financial highlights: Revenue reported was INR 22.4bn (+57%/+33%
YoY/QoQ, a 29% beat). EBITDA was INR 5.9bn (+61%/+13% YoY/QoQ, a 19%
beat). EBITDA margin was 26.5% (+68/-484bps YoY/QoQ), vs. our estimate of
29%). Share of associates: INR (74)mn (INR (19)/(43)mn Q2FY23/Q1FY24).
RPAT came in at INR 8.5bn (+504%/+219% YoY/QoQ). APAT was INR 1.7bn
(+240%/+200% YoY/QoQ, a 10% beat) after adjusting for estimated gains in DB
Realty stake acquisition in BKC and Turf Estate assets.

® Highest-ever quarterly sales and price realisation: Q2FY24 presales were the
highest ever in any quarter with volume at 6.8msf (+50%/+79% YoY/QoQ)
valued INR 71bn (+102%/+81% YoY/QoQ). The average realisation was the
highest ever at INR 10,369psf for apartments, villas and commercial sales and
INR 6,753pst for plot sales. On a blended basis, it was INR 10,369psf
(+34%/+1% YoY/QoQ). In Q2FY24, total sales from Mumbai were INR 4bn,
contributing 5% to sales. The presales were supported by 13.1msf of project
launches, the largest of which was Prestige Park Grove in Bengaluru with
9.3msf of saleable area contributing INR 46bn to the presales. For FY24, PEPL
expects INR 200bn in presales on the back of a robust launch pipeline of
63msf. Prestige City in Hyderabad with a saleable area of 10msf will be
launched on 9% Nov’23.

® Robust collections to support execution: Net debt increased to INR 69.6bn,
from INR 64.8bn in Jun-23. Net D/E is at 0.61x (0.61x in Jun-23). Gross debt is
INR 72.7bn (vs INR 75.7bn in Jun’23). PEPL has to incur INR 55bn on the
ongoing commercial capex and INR 66bn on the upcoming commercial capex.
Towards retail capex, it has to spend INR 3.0bn towards ongoing and INR
12.6bn towards upcoming retail assets. The total exit rental for March 2024 is
expected at INR 4.2bn. This includes INR 2.1bn of office rentals and 2.1bn of
retail. Total collections were at INR 26.4bn (+1.4/-3.7% YoY/QoQ) with more
than INR 120bn expected in FY24.

Consolidated Financial Summary

(INRinmn)  QIFY24 QIFY23 YoY (%) Q4FY23 QoQ (%)  FY23| FY24E FY25E FY26E
Net Sales 2364 14277 566 16,809 330 83150 89,106 96,567 113,069
EBITDA 5925 3,686 607 5267 125  20,863| 22,245 27,236 34,774
APAT 1,701 499 240.8 569 1989 5592 6,038 8347 12,107
EPS (INR) 42 12 2408 14 1989 139 15.1 20.8 302
P/E (x) 59.7 553 40.0 276
EV/EBITDA (x) 19.0 18.2 15.1 11.8
RoE (%) 5.9 59 7.7 10.3

Source: Company, HSIE Research
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Apollo Tyres

Yet another quarter of strong operational beat

Apollo Tyres’ consolidated earnings at INR 4.8 bn beat our estimate of INR
4.4bn, led by better-than-expected performance both in India and Europe. In
India, both OEM and replacement demand outlook continues to be healthy.
Further, management believes weak tyre demand in Europe has bottomed out
and expects the same to recover in H2. While input costs are expected to inch
up in Q2, we expect Apollo’s margins to sustain above their target of 15% level,
aided by: (1) focus on premiumization and profitable growth both in India and
Europe; (2) pricing discipline in India; and (3) gradual ramp-up in utilization
levels. Management has reiterated that it would not need incremental capacity
for at least a couple of years and its strong cash generation would be utilized to
pare down debt. This would help boost RoCE, which, if annualized for H1,
stands at 16%+, above its target of 15%. On the back of a strong performance in
H1, we have raised our FY24-25 estimates by 16%/5%. Maintain ADD with a
revised TP of INR433/sh (from INR 415 earlier) —valued at 12x Sep25 earnings.

® Q2 performance beats estimates: Apollo Tyres’ consolidated earnings at
INR4.8bn beat our estimates of INR 4.4bn, led by better-than-expected
performance in both standalone and Europe business. Consolidated EBITDA
margin improved 170bps QoQ to 18.5% and was driven by: (1) 130bps
improvement in the standalone margin to a record high of 19.1%, aided by a
2% decline in RM basket and price retention across key segments; (2) 70bps
QoQ improvement in Europe EBITDA margin to 14.1% due to soft input costs.

® Call takeaways: (1) In India, both replacement and OEM volumes grew in
double digits but were offset by a decline in exports leading to 5% overall
volume growth. (2) Demand outlook (a) India: CV replacement continues to
see strong growth. PV replacement is also picking up in the festive season.
Both PV and CV OEMs continue to post good growth and the outlook remains
positive. (b) Europe: as per management, Europe demand seems to have
bottomed out and it expects it to pick up in coming quarters. (3) RM cost
basket is likely to rise 2-3% in Q3. (4) Apart from the price cut in the TBB
segment taken by one of its peers and followed by Apollo, pricing has been
largely stable in other key segments so far. (5) Consolidated net debt to
EBITDA has declined to 1x from 1.4x by March-end and annualized H1 RoCE
stands at 16%+. (6) Management has reiterated that it does not need to add
capacity for the next couple of years and it would continue to pare down the
debt in the near term. (7) In line with its focus on premiumisation, its UUHP
mix in Europe stands at 40% from 35% a couple of years back and in India,
the mix from 16-inch tyres stands at 5% vs nil earlier. (8) Capacity utilization
(India) stands at 75% in TBR and 80% in PCR. (9) Given the sharp
improvement in profitability, the H1 tax rate has sharply increased to 30%
average and is likely to sustain at current levels.

Quarterly/annual financial summary
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Target Price INR 433
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FY24E FY25E
EPS %

16.3% 4.5%
KEY STOCK DATA
Bloomberg code APTY IN
No. of a Shares (mn) 635
MCap (INR bn) / ($ mn) 260/3,185
6m avg traded value (INR mn) 977
52 Week high / low INR 441/ 270

STOCK PERFORMANCE (%)
3M 6M  12M
Absolute (%) (64) 91 365

Relative (%) (5.1) 39 30.3

SHAREHOLDING PATTERN (%)

Jun-23 Sep-23

YE Mar (INR mn) FY%Z FY%; \:f)’/:; ngi Q(f’,g FY23| FY24E FY25E  FY26E
Net Sales 62,79 59,560 54 62,446 0.6 245681 2,56,754 2,88,609 3,17,891
EBITDA 11,598 7120 629 10515 103 33137| 45313 45600 47,684
APAT 4828 1945 1483 4061 189 10821 18793 21781 24,083
Diluted EPS (INR) 7.6 31 1483 64 189  170| 296 343 379
P/E (x) 241 139 120 108
EV / EBITDA (x) 9.2 6.4 6.0 55
RoCE (%) 98| 154 151 155

Source: Company, HSIE Research

Promoters 37.34 37.34
FIs & Local MFs 17.78 17.74
FPIs 22.27 22.1
Public & Others 22.61 22.75
Pledged Shares 0.0 0.0
Source : BSE

Pledged shares as % of total shares
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HSIE Results Daily
Alkyl Amines

Near-term challenges

We maintain SELL on Alkyl Amines (AACL) with a price target of INR 1,921
(WACC 12%, terminal growth 5%). Demand headwinds and competition from
Chinese manufacturers could result in a correction in per kg margins. The stock
is currently trading at ~48x FY25E EPS. We believe that the current valuation
already factors in positives from potential volume growth, after doubling of the
acetonitrile plant capacity and ~40% additional capacities of the aliphatic
amines plant. EBITDA/APAT were 26/33% below our estimates, owing to a 6%
lower-than-expected revenue, higher-than-expected other expenses, offset by
lower-than-anticipated raw material cost.

® Financial performance: Revenue fell 14/14% YoY/QoQ to INR 3.5bn, owing
to the Chinese dumping of goods at aggressive prices, realisations have
tanked, particularly for acetonitrile and products in ethylamine chain.
EBITDA margin came in at ~13.7% (-617/-434bps YoY/ QoQ). Margin was
impacted adversely by competition from domestic and Chinese competitors.
Other expenses were up 6.4% QoQ due to CSR expenses during the quarter.
APAT came in at INR 272mn (-48/-45% YoY/ QoQ).

" Call takeaways: (1) AACL incurred capex of INR850mn in H1FY24. A large
part of this was on ethylamine plant. The company is planning to spend
INR500mn in H2FY24 on solar plant and other small projects. (2) In FY25, the
company is planning to incur a capex of INR1,500mn on projects to improve
efficiency of existing plants and on new downstream products. (3) Volume
growth in H1FY24 was 15% as compared H1FY23. (4) The company has
commissioned ethylamines plant in Oct-23. (5) Currently, the overall plant
capacity utilisation is ~50-55%. (6) Product demand in domestic market was
healthy while there are challenges in European and the US market. (7) AACL
has taken initiatives like installation of solar facilities and steam generated
power plant to save power and fuel cost.

Financial summary

[- HDFC securities er
Click. Invest. Grow. YEARS
INSTITUTIONAL RESEARCH

SELL

CMP (as on 8 Nov 2023) INR 2,147

Target Price INR 1,921
NIFTY 19,444
KEY
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Rating SELL SELL

Price Target INR 2,011 INR 1,921

FY24E FY25E
EPS %

-20.4% -3.2%
KEY STOCK DATA
Bloomberg code AACLIN
No. of Shares (mn) 51
MCap (INR bn) / ($ mn) 110/1,342
6m avg traded value (INR mn) 93

52 Week high / low INR 2,986/2,119

STOCK PERFORMANCE (%)
3M 6M 12M
Absolute (%) 8.0) (152) (27.3)

Relative (%) 67) (204) (33.5)

SHAREHOLDING PATTERN (%)

Jun-23 Sep-23

INR mn 20FY24 1QFY24 QoQ(%) 2QFY23 YoY(%) FY22 FY23| FY24E FY25E FY26E
Net Sales 3522 4,098  (141) 4,089 (139) 15420 16,823| 15692 19,516 24,538
EBITDA 483 740  (347) 813 (40.6) 3252 3431| 2587 3,649 5,061
APAT 272 498 (45.3) 524 (480) 2,249 2287| 1,583 2311 3,323
AEPS (INR) 53 97  (453) 103 (48.0) 440 447| 310 452 650
P/E (x) 491  483| 697 478 332
EV/EBITDA (x) 338  324| 431 303 216
RoE (%) 252 212| 128 167 206

Source: Company, HSIE Research

Change in estimates

FY24E FY24E o FY25E FY25E o FY26E FY26E o
Y/E Mar old New M o4 New PP o4 New P°Ch
EBITDA (INR mn) 3128 2587 -173| 3750 3649 27| 5171 5061 21
Adj. EPS (INR/sh) 389 310 -204| 467 452 32| 666 650 24

Source: Company, HSIE Research

Promoters 71.97 71.96
FIs & Local MFs 1.16 1.13
FPIs 2.86 2.92
Public & Others 24.01 23.99
Pledged Shares 0.00 0.00
Source : BSE
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HSIE Results Daily

Prince Pipes and Fittings

Weak volume —lost market share; positive commentary

We maintain our ADD rating on Prince Pipes, with an unchanged target price
of INR 745/sh (30x its Sep-25E EPS). In Q2FY24, Prince reported sub-par volume
growth of 8% YoY in a strong demand environment (peers delivered 20%+
growth). Management is hopeful of arresting its market share loss from Q3
onwards, after benefiting from various corrective actions it has taken so far. The
share of high-value fittings in the sales mix stabilised in Q2FY24. This drove
up the EBITDA margin back to 14%. Prince is setting up a greenfield pipe plant
in Bihar (~40K MT expected in FY25, Capex INR 1.5bn), which will expand its
plumbing capacity by 11%. In bathware, Prince targets INR 80mn revenue in
Q3. It expects an EBITDA loss of INR 150-200mn in FY24 and an EBITDA break-
even in the next two years.

Q2FY24/H1FY24 performance: Q2FY24- Prince reported lower-than-peers
volume growth of 8% YoY in a strong demand environment (peers delivered
20%+ growth). The share of high-value fitting in the sales mix stabilised in Q2
(which was disrupted in Q1 amid ERP implementation), and hence margin
rebounded to its normal level. NSR declined 5% YoY owing to a cool-off in
resin prices (cost-pass through). It reported an EBITDA of INR 23/kg vs INR
12/kg QoQ. It booked an inventory gain of ~50mn in Q2 (~INR 1/kg). H1FY24:
Volume grew 13% YoY, and EBITDA jumped 4.3x YoY (on a depressed base)
to INR 1.4bn. OCF remained strong at INR 1bn, supported by working capital
release. Prince spent INR 0.84bn in capex (half of its FY24 annual guidance).

Con call KTAs and outlook: Management mentioned it has taken various
corrective actions and expects to arrest market share loss from Q3 onwards.
The corrective actions include price cuts and investments in building
capacities of HDPE pipes, which will speed up volume growth. It expects a
12-14% EBITDA margin on a long-term basis. It is setting up a greenfield pipe
plant in Bihar (~40K MT expected in FY25, capex INR 1.5bn), which will
expand its plumbing capacity by 11%. The company forayed into bathware in
Jun-23 and is ramping up distribution currently. It aims for INR 80mn
revenue from bathware in Q3FY24. Earlier it had guided that it would incur
a loss of INR 150-200mn in FY24 and break even on EBITDA in the next two
years. We maintain our FY24/25/26 estimates, our TP of INR 745/sh (30x Sep-
25E EPS) as well as the ADD rating.

Quarterly/annual financial summary

[- HDFC securities er
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EPS FY24E FY25E
revision % 0.0 0.0
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Bloomberg code PRINCPIP IN
No. of Shares (mn) 111
MCap (INR bn) / ($ mn) 80/974
6m avg traded value (INR mn) 189
52 Week high / low INR 760/510

STOCK PERFORMANCE (%)
3M 6M 12M
Absolute (%) 53 182 27.7

Relative (%) 6.6 13.0 21.5

SHAREHOLDING PATTERN (%)

XENII?:H) FY%; FY%; 1;32)( FY%l Q(“’%Q) FY22 FY23| FY24E FY25E FY26E
Pipes sales (K MT) 415 385 80 372 118 1390 157.7| 1766 1961 2157
NSR (INR/kg) 158 166 45 149 61 191 172| 153 159 162
EBITDA (INR/kg) 23 3 -868.3 12 89 30 16 20 22 23
Net Sales 6564 6365 31 5536 186 26568 27,109| 27,022 31,194 35000
EBITDA 942 -113 453 107.8 4157 2503| 3474 4326 4,897
EBITDAM (%) 143  -18 8.2 156 92| 129 139 140
APAT 507 -241 196 1686 2495 1214| 1959 2570 2,925
Diluted EPS (INR) 48 22 18 1686 226 110| 177 232 265
EV / EBITDA (x) 194 312 221 177 154
P/E (x) 320 657 408 311 273
RoE (%) 216 92| 135 157 156

Source: Company, HSIE Research

Jun-23 Sep-23
Promoters 60.94 60.94
FIs & Local MFs 16.38 18.56
FPIs 6.12 5.01
Public & Others 16.56 15.49
Pledged Shares - =
Source : BSE

Pledged shares as % of total shares
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HSIE Results Daily
HG Infra

Laggard execution

HG Infra (HG) reported a muted quarter, missing our estimates on all fronts by
11.1/12.1/26.4%. The OB as of Sep’23 stood at INR 106.8bn (~2.6x FY23 revenue).
Its FY24 revenue guidance stands at INR 50-54bn (~20% YoY) with an EBITDA
margin of ~16%. On the order inflow front, it slashed its guidance further from
INR 70-80bn to INR 50-60bn, given a truncated ordering period owing to
elections and weaker-than-expected NHAI ordering. Equity infusion guidance
for H2FY24/FY25/26 stands at INR 4/2.7/1.6bn. The standalone gross/net debt, as
of Sep’23, reduced marginally to INR 6/4.8bn vs. INR 6.7/5.5bn, as of Jun’23 as
execution remained muted. The company expects to receive monetisation
proceeds from three out of four HAM projects by Nov-23 and from the fourth
asset by FY24-end. Given robust OB, likely pick-up in project execution and
healthy balance sheet, we maintain BUY on HG, with an unchanged TP of INR
1,252 (15x Sep-25E EPS).
=  (Q2FY24 financial highlights: Revenue of INR 8.7bn (+15.6/-31.6% YoY/QoQ,
a miss of 11.1%). EBITDA: INR 1.4bn (+14.6/-32.4% YoY/QoQ, a miss of
12.1%). EBITDA margin came in at 15.9% (-15/-20bps YoY/QoQ, vs. our
estimate of 16.1%). Interest cost: INR 216mn (+56.0/+25.1% YoY/QoQ).
Depreciation: INR 354mn (+46.8/+14% YoY/QoQ). Other income: INR 17mn (-
50.7/-55.3% YoY/QoQ). RPAT/APAT: INR 617mn (-4.6/-47.9% YoY/QoQ, a
miss of 26.4%). Its FY24 revenue guidance stands at INT 50-54bn (~20% YoY)
with an EBITDA margin of ~16%. Execution miss was on account of
prolonged rainy season.
® Robust and well-diversified OB: The OB as of Sep’23 stood at INR 106.8bn
(~2.6x FY23 revenue). The OB is well-diversified at the client level, with
government/private orders contributing toward 70/30%. 51% of the OB
consisted of EPC orders, whereas HAM orders formed the balance of 49%.
Geography-wise, 35% of orders were from Uttar Pradesh, followed by
Jharkhand, Odisha, Telangana, Haryana, Karnataka and Delhi at
18/11/9/8/7/5%. On the order inflow front, it slashed its guidance further from
INR 70-80bn to INR 50-60bn, given a truncated ordering period owing to
elections and weaker-than-expected NHAI ordering.
® Business update: During the quarter, it received the appointed date (AD) for
the Karnal Munak ring road project. It achieved completion certificate for
Maharashtra Pckg-4 EPC project and PCOD for Mancherial project. It expects
the AD for its Varanasi-Ranchi-Kolkata Pckg-13 & 10 projects by
Q4FY24/Q1FY25. On the SPA entered with KKR for monetization of four
HAM assets, HG has all the approvals in place for three projects and it expects
the cash flow to come in by Nov-23 end. It will apply for necessary approvals
for the fourth project and is expecting cash to flow in by FY24-end.
= Elevated debt levels: The standalone gross/net debt, as of Sep’23 stood at INR
6/4.8bn vs. INR 6.7/5.5bn, as of Jun'23. The total equity requirement in 12
HAM projects is INR 16.1bn, of which INR 7.7bn is already infused, as of
Sep’23. HG guided for infusing INR 4/2.7/1.6bn in H2FY24/FY25/26.

Standalone financial summary — INR mn

Particulars 2QFY24 2QFY23 YoY (%) 1QFY24 QoQ (%) FY23| FY24E FY25E FY26E
Net Sales 8,695 7,521 156 12,713 (31.6) 44,185| 52,082 59,113 67,980
EBITDA 1,384 1,208 14.6 2,048 (32.4) 7,103| 7,947 8,707 10,225
APAT 617 646 (4.6) 1,184 (479) 4,214| 4,538 4,922 5,878
EPS (INR) 9.5 9.9 (4.6) 18.2 (47.9) 64.7 69.6 7545 90.2
P/E (x) 13.6 12.6 11.6 9.7
EV/EBITDA (x) 8.5 7.6 6.8 57
RoE (%) 26.8 22.6 19.9 19.5

Source: Company, HSIE Research
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HSIE Results Daily

Dilip Buildcon

Floating own InvIT augurs well

Dilip Buildcon (DBL) reported an EBITDA margin of 12.1% (+54/-74bps YoY/QoQ)
in Q2FY24, vs. our estimate of 12.6%, on account of higher input and raw material
prices. In H¥%FY24, the company won projects worth INR 26.4bn (i.e. ~27% FY24 OI
guidance of INR 100-120bn), taking the Sep’23 OB to INR 239.9bn (~2.4x FY23
revenue). The standalone net debt stood at INR 20.7bn, with net D/E at 0.43x. Out
of INR 22.6bn total equity requirement in all 18 HAM, INR 10.7bn has been
invested until Sep’23. It expects to infuse another INR 4.5/4.3/2.7/0.4bn in
H2FY24/FY25/26/27. 1t is planning to float own InvIT with Alpha Alternatives as a
strategic partner and expects INR 20/40bn in cash/InvIT units by FY25-end. It
reduced its FY24 revenue guidance to 6-8% YoY growth, with an EBITDA margin of
12-14%. Given lower interest cost on lower debt, we recalibrate our FY24/25/26 EPS
higher and maintain ADD with an increased SOTP-based TP of INR 367/sh (10x
Sep-25E EPS, 0.8x P/BV HAM equity investment).

®  Q2FY24 financial highlights: Revenue: INR 24.3bn (+7.3/-7.0% YoY/QoQ, a 2.5%
miss); EBITDA: INR 2.9bn (+12.3/-12.3%, YoY/QoQ), a 6.2% miss); EBITDA margin:
12.1% (+54/-74bps YoY/QoQ), vs. our estimate of 12.6% on account of higher input
and raw material prices. RPAT: INR 1.2bn (+86.5/43.5% YoY/QoQ). Exceptional
item: INR 364mn gain arising on transfer of 51/30% stake in Chandikhole Bhadrak
Highways Pvt Ltd and Rewa Siddhi Highways Pvt Ltd to Shrem InvIT. APAT:
INR 924mn (+2.9x/+10.9% YoY/QoQ, a beat of 21.1%). It reduced its FY24 revenue
guidance to 6-8% YoY growth, with an EBITDA margin of 12-14%.

®  Well-diversified and robust OB provides revenue visibility for short term: In
Q2FY24, DBL won three projects worth INR 19.4bn, taking H1FY24 order wins to
INR 26.4bn (i.e. ~27% FY24 OI guidance of INR 100-120bn). With this, the Sep’23
OB stood at INR 239.9bn (~2.4x FY23 revenue). Roads/mining/irrigation/water
supply/ tunnel/metro/other segments comprised 33/18/18/16/7/5/3% of the OB. At
the contract level, EPC/HAM comprised 67/33% of the OB.

® Aiming at strengthening balance sheet: The standalone net debt as of Sep’23
stood at INR 20.7bn vs. INR 23.8bn as of Jun’23, with net D/E at 0.43x. It reiterated
its guidance for reducing the debt by INR 8-10bn by FY24-end and be net cash by
FY25-end. DBL will enter into a long-term partnership with Alpha Alternatives
(AA) for construction, financing and monetization of road projects through its
own InvIT platform. AA to invest INR 20bn over the next six quarters towards
10% stake in company and 26% in 18 HAM assets. Further, the company expects
units from the InvIT worth INR 40bn leading to a cash generation of INR 4bn+
YoY.

Standalone Financial Summary (INR mn)

Particulars 2QFY24 2QFY23 YoY (%) 1QFY24 QoQ (%)  FY23| FY24E FY25E  FY26E
Net Sales 24270 22,619 73 26,084 (7.0) 1,01,195| 1,08000 1,18,800 1,33,056
EBITDA 2,935 2,613 123 3348  (123) 9,884 13264 14856 17,336
APAT 924 323 1865 834 109  1267| 3276 3930 5328
EPS (INR) 63 22 1865 57 109 87 224 269 364
P/E (x) 412 159 133 9.8
EV/EBITDA () 7.7 62 56 48
RoE (%) 28 6.9 7.8 9.7
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Source: Company, HSIE Research

Standalone Estimate Change Summary

FY24E FY25E FY26E

Particulars New oOld M8 New o M| New o ChAmEC
(%) (%) (%)

Revenues | 1,08000 1,08,000 118800 1,18,800 133056 133,056 -
EBITDA 13264 13264 | 14856 14856 | 1733 1733 -
EBITDA (bps) | 123 123 1 125 125 | 1303 1303 -
APAT 3276 3212 20| 390 3797 35| 538 5071 51

Source: Company, HSIE Research

Promoters 70.15 70.15
FIs & Local MFs 9.04 9.06
FPIs 2.56 2.69
Public & Others 18.25 18.10
Pledged Shares 17.53 17.53
Source: BSE

Pledged shares as % of total shares

Parikshit D Kandpal, CFA
parikshitd.kandpal@hdfcsec.com
+91-22-6171-7317

Nikhil Kanodia
nikhil.kanodia@hdfcsec.com
+91-22-6171-7362

Manoj Rawat
manoj.rawat@hdfcsec.com
+91-22-6171-7358

Page | 11



HSIE Results Daily
Teamlease Services

Gradual improvement in operational metrics

Teamlease reported revenue growth of 4.7% QoQ (slightly better vs estimate)
but the highlight of the quarter was the improvement in margins. The EBITDA
margin expansion was led by improvement in PAPM, decline in core employee
cost, stability in DA, and profitability in HR services (ed-tech). The general
staffing volume growth was strong, led by festive demand and traction in retail,
BFSI, industrial and consumer verticals. The degree apprenticeship (DA)
headcount (ex of NEEM program) registered growth and the complete exit of
the remaining ~10K NEEM headcount will be complete in Q4. Specialised
staffing growth was impacted by the slowdown in IT sector hiring and the
recovery in IT staffing will be protracted. The growth will be led by (1)
continued volume growth in general staffing, (2) new logo additions, (3)
recovery in DA volume growth, and (4) stable specialised staffing, led by strong
GCCs. The EBITDA margin is expected to improve gradually, led by improving
PAPM, reasonable wage inflation for general staffing, stable core cost structure,
and change in business mix. We keep our EPS estimates unchanged for
FY25/26E and maintain our ADD rating with a TP of INR 2,900, based on 25x
Dec-25E EPS. The stock is trading at a P/E of 26/20x FY25/26E.

= Q2FY24 highlights: Revenue stood at INR 22.73bn, up 16.2/4.7% YoY/QoQ,
(vs estimate of INR 22.42bn), led by +4.4/3.3/26.5% QoQ growth in
general/specialised staffing/other HR services. The PAPM improved
marginally in the quarter and the associate/core ratio grew to 362 +1.7% QoQ.
EBITDA margin for core staffing/specialised staffing/HR services stood at
1.3/6.9/10.7%. DA headcount was net positive for Aug-23 and Sep-23, driven
by NAPS and WILP. The focus is on new client acquisitions as ~122 new logos
have been added in the quarter. Net cash stood at INR 3.23bn (~8% of market
cap), the company received an income tax refund of INR 0.48bn in the quarter,
and the outstanding income tax receivable is INR 2.08bn.

®=  Qutlook: We expect revenue growth of 18.5/19.3/17.7% and an EBITDA
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Bloomberg code TEAM IN
No. of Shares (mn) 17
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STOCK PERFORMANCE (%)
3M 6M 12M
Absolute (%) 6.0 218 (12.2)

Relative (%) 73 166 (184)

SHAREHOLDING PATTERN (%)

margin of 1.4/1.6/1.7% in FY24/25/26E respectively, leading to revenue and Jun-23  Sep-23

EPS CAGRs of 18% and 23% over FY23-26E. Promoters 31.61 31.61
Quarterly financial summary Fls & Local MFs 27.81 30.41
YE March Q2 Q2  YoY Q1 QoQ
(INR bn) FY24 FY23 (%) Fyaa (%) v22 FY23) FY24E FY25E FY26E FPIs 32.87 30.47
Net Revenue 2273 1955 162 21.72 47 6480 7870| 9324 111.24 130.89 Public & Others 7 66 751
EBITDA 032 032 03 026 206 142 122 129 18 229
APAT 028 032 (134) 026 47 110 114| 119 161 207 Pledged Shares 050 050
Diluted EPS (INR) 165 190 (134) 157 47 645 665 708 962 123.6 Source : BSE
P/E . 7. . 26. 202

/E (69 388 37.6 353 60 0 Pledged shares as % of total shares
EV / EBITDA (x) 279 3L7| 291 196 148
RoE (%) 164 151| 145 178 190
Source: Company, HSIE Research
Change in estimate
INR bn FY24E  FY24E Change| FY25E FY25E Change| FY26E FY26E Change
Old Revised % Old Revised % Old Revised %
Revenue 92.28 93.24 10| 10985 111.24 13| 12929  130.89 1.2
EBITDA 1.24 1.29 45 1.81 1.83 0.9 2.25 2.29 16
EBITDA
margin (%) 1.3 14 5bps 1.6 1.6 -1bps 1.7 1.7 1bps
APAT 1.16 1.19 2.8 1.61 1.61 0.1 2.06 2.07 0.9
EPS (INR) 68.9 70.8 2.8 96.2 96.2 0.1 1225 123.6 0.9
Source: Company, HSIE Research .
pany Amit Chandra
amit.chandra@hdfcsec.com
+91-22-6171-7345
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Rating Criteria

BUY: >+15% return potential

ADD: +5% to +15% return potential

REDUCE: -10% to +5% return potential

SELL: > 10% Downside return potential

Disclosure:
Analyst Company Covered Qualification Any holding in the stock
Rajesh Ravi Shree Cement, Prince Pipes and Fittings MBA NO
Keshav Lahoti Shree Cement, Prince Pipes and Fittings CA NO
Aniket Mhatre Apollo Tyres MBA NO
Nilesh Ghuge Alkyl Amines MMS NO
Harshad Katkar Alkyl Amines MBA NO
Akshay Mane Alkyl Amines PGDM NO
Parikshit Kandpal =~ HG Infra, Dilip Buildcon, Cummins, Prestige Estates CFA NO
Manoj Rawat HG Infra, Dilip Buildcon, Cummins, Prestige Estates MBA NO
Nikhil Kanodia HG Infra, Dilip Buildcon, Cummins, Prestige Estates MBA NO
Amit Chandra Teamlease Services MBA NO
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1 Yr Price movement
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Disclosure:

Authors and the names subscribed to this report, hereby certify that all of the views expressed in this research report accurately reflect our views about
the subject issuer(s) or securities. SEBI conducted the inspection and based on their observations have issued advise/warning. The said observations
have been complied with. We also certify that no part of our compensation was, is, or will be directly or indirectly related to the specific
recommendation(s) or view(s) in this report.

Research Analyst or his/her relative or HDFC Securities Ltd. does not have any financial interest in the subject company. Also Research Analyst or his
relative or HDFC Securities Ltd. or its Associate may have beneficial ownership of 1% or more in the subject company at the end of the month
immediately preceding the date of publication of the Research Report. Further Research Analyst or his relative or HDFC Securities Ltd. or its associate
does have/does not have any material conflict of interest.

HDEC Securities Limited (HSL) is a SEBI Registered Research Analyst having registration no. INH000002475.

Disclaimer:

This report has been prepared by HDFC Securities Ltd and is solely for information of the recipient only. The report must not be used as a singular
basis of any investment decision. The views herein are of a general nature and do not consider the risk appetite or the particular circumstances of an
individual investor; readers are requested to take professional advice before investing. Nothing in this document should be construed as investment
advice. Each recipient of this document should make such investigations as they deem necessary to arrive at an independent evaluation of an
investment in securities of the companies referred to in this document (including merits and risks) and should consult their own advisors to determine
merits and risks of such investment. The information and opinions contained herein have been compiled or arrived at, based upon information obtained
in good faith from sources believed to be reliable. Such information has not been independently verified and no guaranty, representation of warranty,
express or implied, is made as to its accuracy, completeness or correctness. All such information and opinions are subject to change without notice.
Descriptions of any company or companies or their securities mentioned herein are not intended to be complete. HSL is not obliged to update this
report for such changes. HSL has the right to make changes and modifications at any time.

This report is not directed to, or intended for display, downloading, printing, reproducing or for distribution to or use by, any person or entity who is
a citizen or resident or located in any locality, state, country or other jurisdiction where such distribution, publication, reproduction, availability or use
would be contrary to law or regulation or what would subject HSL or its affiliates to any registration or licensing requirement within such jurisdiction.
If this report is inadvertently sent or has reached any person in such country, especially, United States of America, the same should be ignored and
brought to the attention of the sender. This document may not be reproduced, distributed or published in whole or in part, directly or indirectly, for
any purposes or in any manner.

Foreign currencies denominated securities, wherever mentioned, are subject to exchange rate fluctuations, which could have an adverse effect on their
value or price, or the income derived from them. In addition, investors in securities such as ADRs, the values of which are influenced by foreign
currencies effectively assume currency risk. It should not be considered to be taken as an offer to sell or a solicitation to buy any security.

This document is not, and should not, be construed as an offer or solicitation of an offer, to buy or sell any securities or other financial instruments.
This report should not be construed as an invitation or solicitation to do business with HSL. HSL may from time to time solicit from, or perform
broking, or other services for, any company mentioned in this mail and/or its attachments.

HSL and its affiliated company(ies), their directors and employees may; (a) from time to time, have a long or short position in, and buy or sell the
securities of the company(ies) mentioned herein or (b) be engaged in any other transaction involving such securities and earn brokerage or other
compensation or act as a market maker in the financial instruments of the company(ies) discussed herein or act as an advisor or lender/borrower to
such company(ies) or may have any other potential conflict of interests with respect to any recommendation and other related information and
opinions.

HSL, its directors, analysts or employees do not take any responsibility, financial or otherwise, of the losses or the damages sustained due to the
investments made or any action taken on basis of this report, including but not restricted to, fluctuation in the prices of shares and bonds, changes in
the currency rates, diminution in the NAVs, reduction in the dividend or income, etc.

HSL and other group companies, its directors, associates, employees may have various positions in any of the stocks, securities and financial
instruments dealt in the report, or may make sell or purchase or other deals in these securities from time to time or may deal in other securities of the
companies / organizations described in this report. As regards the associates of HSL please refer the website.

HSL or its associates might have managed or co-managed public offering of securities for the subject company or might have been mandated by the
subject company for any other assignment in the past twelve months.

HSL or its associates might have received any compensation from the companies mentioned in the report during the period preceding twelve months
from t date of this report for services in respect of managing or co-managing public offerings, corporate finance, investment banking or merchant
banking, brokerage services or other advisory service in a merger or specific transaction in the normal course of business.

HSL or its analysts did not receive any compensation or other benefits from the companies mentioned in the report or third party in connection with
preparation of the research report. Accordingly, neither HSL nor Research Analysts have any material conflict of interest at the time of publication of
this report. Compensation of our Research Analysts is not based on any specific merchant banking, investment banking or brokerage service
transactions. HSL may have issued other reports that are inconsistent with and reach different conclusion from the information presented in this report.
Research entity has not been engaged in market making activity for the subject company. Research analyst has not served as an officer, director or
employee of the subject company. We have not received any compensation/benefits from the subject company or third party in connection with the
Research Report.

HDEFC securities Limited, I Think Techno Campus, Building - B, "Alpha", Office Floor 8, Near Kanjurmarg Station, Opp. Crompton Greaves,
Kanjurmarg (East), Mumbai 400 042 Phone: (022) 3075 3400 Fax: (022) 2496 5066

Compliance Officer: Murli V Karkera Email: complianceofficer@hdfcsec.com Phone: (022) 3045 3600

HDFC Securities Limited, SEBI Reg. No.: NSE, BSE, MSEI, MCX: INZ000186937; AMFI Reg. No. ARN: 13549; PFRDA Reg. No. POP: 11092018; IRDA
Corporate Agent License No.: CA0062; SEBI Research Analyst Reg. No.: INH000002475; SEBI Investment Adviser Reg. No.: INA000011538; CIN -
U67120MH2000PLC152193

Investment in securities market are subject to market risks. Read all the related documents carefully before investing.
Mutual Funds Investments are subject to market risk. Please read the offer and scheme related documents carefully

before investing.
Registration granted by SEBI, membership of BASL (in case of IAs) and certification from NISM in no way guarantee performance of the intermediary
or provide any assurance of returns to investors.

HDEFC securities

Institutional Equities

Unit No. 1602, 16th Floor, Tower A, Peninsula Business Park,
Senapati Bapat Marg, Lower Parel, Mumbai - 400 013

Board: +91-22-6171-7330 www.hdfcsec.com
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